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Cyberoam: Reaay to rule the roost of UTM

Space

N f 1 call it the Pamlosa’s box in

Ilh-: SECUrty soluthon space, 1t
will (A |'||,' WirCEmF. The -|I!||.:.
difference is that this Greck
mythological box was filled with
[t} ||I |1u! thiz box is flled with
goodics for the viers and evil for
the hackees snad cvber creminals
.‘l.n:.' !;_l.ll_'-.l.:‘ 'j'c\_ | 1] Ij”\.ﬂﬁ]_[ abwmug
the Unifeed Threat Management,
which is commaonly known as
LT

I ViEF SfEE 1|1|.'H. u‘lrﬁl.lff!lll.l
product surfaced in the marker,
there has been g ot of research and
development i the UTTM space.
Vendors in the compettion have
fealures [0

added om new

outperform each other. In this
soenarsn, Cvberpam. a division of
Elhscoure, i one of the lange players
whe is moving up the ldder of

competition very fast. From

prumiber four pen years back, is hay
||c1_'|,:r|:|_'|_| number o POSICITED
now. The bigpest advantage of
l:::.hg-num LITM ix what it it denriey
baged, The company offers &
complete mage of security fransres,
:||.-|;||,||;||:'|F; shenriry-hased I‘III\II.'“TIE,
VM, gatcway anbiveras, gateway
anti-spam, intrusion detection and
provention and coneent hilienng, as
weell as handwadid managerment and
|nu.f1ip1; limk managomient = akl cwer
a singzle platform.

Dapy :|;!.-.|.11'."| e sama, 'V ice-
President = Sales, Cyberoam, says,
“The COfporates have srarted
looking at UTM as the next-
EETIETAINGN Securnity appliance. We
are building up 2 niche in ouf
pn'u:l'url:'l- that 15 kdentiey-based
solation, which s in line with
BETT90 standards” Cyberoam
LT applisnce works on the basis
of identity of an individual, his
HTIPOCTANCE, SCOUNDY PAramc1ces an:
detimcd o the anek 'prr:-llh'. matare

What is your wiskon for
Cyberoam?

Cyberoam, placed distinctly in
the UTH market, is the rosalt of
protection holds the key 1o
enterprise socusity, Our vision was
to create o product that, in
protecting individual wsers, at the
same time protected enterprises
while supporting high levels of

of the work end he stamos in che
ofganization.We are preoy much
confident that identiey-based next-
gen UM appliance sodugion woald
tH_‘ MGre I::'.qf:'-_.!m rePens auf il
cost of aperadons (TCCN, betber
BEY for the product and handling
lhl_‘ r'l_';|I1|1n {iud Ihl_' Ihrl_':h CUHTH
froam the inrernal wsers,” he added

|',u;r'\.'|:-c:-|j!,' 18w |rrr|-||.I|I.J_l ar

security from  the ntermal
perspective rather than an exrernal
perspeciive. When an IT person
s for & sodution, their thormagh
procois i REC ALY for external
resourccs. Bat they have stareed
realizing that the threat is mare
from the intcrnal organization
than rthe

anf i s ARMbh, In this r..',_u'.-\.l ; DOF

rather extermal
cxample, o company lasted on the
|‘R‘“ (45 :"‘-.\I' rr'\..'ralh rI-.-_- financial
results in advance, it means the

person  who the
im FOrmadsnn can make My cVen

TECEIvES

ot o Qg h:. baying or sclling the
ik r|1. |;|'||1. 1_::1|1|'|,||’!.:\.', 5-:r:'||hr|:.,
the R&D department of a
pharmaceuatical company takes G
& msniths and iF the porson sells or
whages the formula 1o the external
warld can make the same drug
within one months tme amd the
g will be msch lowwer than the
parent company. Therefore,
Cyberoam UTM is suitable for the
oy s COVITOMIMmIEnL.

Every company secks a sangzle
sign-on. Por cxample, one has
impl..-n'u:nr-:-.l SAR or maal sefver of
even dumain server ard has even
other applicanon sittng on ather
third-parey solutions. Por overy
application that has been used by
the employees, they need o have
authentications Iv meesns the ouer
needs o have different user 1D
.|r'||| 1:\.| sl in arder in Lot S
VRIS l'[!fr::lf?.l"l'\ll'-'- I|,|||'| eV
business fexibility.

Cybcroam is & anigque product
that stands out in the LUITM
inchasery a5 the ondy U'TM appliznce
that embeds wier identity i the
fircwall rule matching crtena. Asa
result, Cybepoam binds secariy o
i BHCP arad Wi-Fi environments

BOML
Having eken Cybernam o the

But using
f,:.lﬂ,'h:l:‘l!.ll -J.:.I-1_
|.r|_l“|¢||-|!_rh|||-| iy the
system, the aser
Can :IIA Ik EdR
s L [ f= i
application
Besides.
I:.:,I'H:n e UTTM
also defines a
parameter  in
[{afani]] aall
assigning
bamdwideh for
disparate
applications
understanding
the critcaliny
applications. As
Vabee, Data arud
Viden are ge rang
Taliwteg - |i_ M
nceds premict
]nﬂl‘lu wleh For it

Digvijaysinh Chudasama
Wior-Preunsdend - Salei, Cvbsirsiim

W PHPCE I1ﬁ|'.1|'ﬁ wulth Mmankgemene.
For example, when one ssatches [P
TV, he needs 1o have premice
banchasdih po aatch the |.|u.'|]lr|. ot
the piciure. Here 18 where
Cyberoam LM i going to play a
major rode  in bandwidch
management abong with secunty

paramcters in place,

‘Talking about the trend m thie
industry, Digsijay says, “For the
meshile woirkers, our LTTM b also
lcal. ‘The seevice pn:l.n.lun. whase
carnds uscrs wsc l'llr :|1n|:.|||_' e B
if they have UTM in plate, the
client gets filtered mail. But the
issue is that the ARPL (average
fovenise et uscr) is very bow, and
they are not able o provide secusty
1:-._1-1_'|'|i.i-rt|:|. However, as the
cquipments will be cheaper, the
service providers will surcly book at
adding valuc 1o the customers. Ui
deploy this kind of soluton ag thetr
pemerk” He sdds, “Eosalar, the
Drubai-based serviee provider, has

international markets successfully,
we see Cybeooam as a competitively
superior, single-platform global
solution, which maps user identicy,
providing protection sgminst all the
futare threats 1o a wide range of
industeies and becoming the
leading player in the UTM indusery
i the coming years

Cyberoam will not just offer
prong and dependable securiny 1o

|||.'1:-1||l. ed a sedution fof content
I'.Iu,-r. T the CERir al lescation,
Muhady acrois the Dubal repgpon i3
alle to surf any pormography site.
o, the implementation has oo come
fram the Teleooen F||:|l. ees ar ISP
players. This will happen slowdy and
grachzally."

Wirh six products in place,
r_':|'|'_|1_-r-||u|:'| operatcs 1n Incha
rhrepu“h iwis-TcT |!|\.H'l|‘|||li||ﬂ.
model, Avayz is its national
diztmibuter, which is a balling and
logstic partner. And, the oompany
hat 12 repional distnbwtors acnoss
Inalim, whis are dircetly responsible
{e markenng in that parsicustar arca
Under these disds, there ane 6
rescllers. Digvijay says, “The
-n_-hvn:'ulqtnm'l'-.m.-n undersiand the
markets very ekl @il Bas comcral
aver the market” Asked abouar
Avaya, he sy~ Vvaya's philosophy
is o provide a single window for
Vodee, video amd date s sodution.
But other big distriburors are only

enterprizes globally, bug i will also
shoren thelr TT sudyis Ii'iﬂl.p;l'l. in-
depth and user identity-based
gomplisnce reports.

What is your strategy for
Cyberoam in India? Where do
you want to see the
Cyberoam brand globally?
Elitecore has a strong channcl
partner nerwork acoess India
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COnsising of Avaya
ﬁrll:-ll,:ll':-cl'.lnq;l,'l =51 |||:' arnnal
distriburor, key regional
digtributors and more than 50

.||,.[i‘|-:|:’i“_'-_| |_'i:..||"!|_'| i‘:-_lr||'|ﬁ.'."‘- r'nr

Cyberoam. Elitecore is in the
process of identifying MSP
channels and rolling our i

solutions based on revenue sharing
misdels, Elitecore i also lonking at
scquisitions in the fumre wo play 2
strategic role in strengthening

Cylegoam as a p-rm_l uCt,

Lucrative mangins

y Imited number of channel
PATENETS PCT FEEion 1o avosd rmarket
unhealthy

compettion berween the pariners

flonding and
end-to-cnd support o partners
through
automaton and dedicated partmer
portal Parener Training amc
Education 1o

{::-'I'IL'rll.IHi. Certified Security

i.'lZ:l:III"lII.'H.' PROLCRS

make them

] -
Professionals Compleie sales and

1;1_1_r||,,|,'::|1l;_ L1k |'||"H i d | with str FILLF O

1 the form o

markcting A

CViEnt r|_|'rl:|.;,'|51_|| 1k, G- LSIETET

road shows, direcr mailers,
advertisements and moreover
SupEest, I|'I'||'III. ment and Pactner in
;‘In::|||__|_'_ 1_.|IE1|'|.-|1|_P.I'|'\ \l'l-l! |.':!-:Ii.' 1o the
rejmon, vertical or segment
Participate with partners o
||-E|qi_m:|:-'|,' thielr resnurces, INCTEAsIng
sales and ulemarely making them

realize the prodins

Cyberoam peceeluct

enhancement is a continuous
process in accordance with the
marker necds to prozcrivels
address the emerging security
necds of CNICIPINEEE E:'-LI_I- ncw
Cyberoam version i a step foraand
io enahle our cusiomers o derive
from

maximum advantage

Cyberoam by megring thelr
corparate security and produetiviey
needs effectively. To continue

building Cyberoam strength, we
the box movers. But seeurity i mot
a box, W has

because of their philosophy. 1F

¢ afiached o Avava

Avava can do i, it 15 better than any
aither distrbaioe,”

Cyberoam has been termed as
the next-generanon seounty venclos
by 1D

the bomder-less seownmy .||'l;'\-!|q. ALl

It alzos has been named as

pany has abo

provider. The e
150K '.I|'||'I.!I,'|1":I. ntation bases in

VA Riia

have a SATOAE VISIOL for Cvheroam

anth & we II g Ll'i.'r-: I'll."al LLER T Iﬂ'lil]"

The mise tn demand for securty
products has been especially
notable fior the SMB markes. SMBs
arc increasingly replacing their
existing single-point securiy
salunons ke firewalls and ant
VIS W |rh ‘.]:|_' I1".I|_'|:.'J.r|.'|.| 1-|.'-.'IJI.'II::.
appliances ke Cyberoam o gain
1_'-:||‘;'|F'\-|L,':|_' SECUNLY against the
nurmber and Fgne of threams over
a single platform, Inconvenience in
dealing with muluple hanual
Maintenance Contracts, mulnple
patches, upg racle ~_:|1|.|!|||-||-r.' FCpOTEs
;||||,| -.|,|||_h.|.1':'|'||||:-:1 EETYICES 1l|-
standalone security products
|-u|:|E|»;_';' |_"!|_'J.|"- I|'||.' Lt .|:. r'-rr |.'| "l-l.
prixduct like Cylseroam,

Chher faciors that will govern
the rise in demansd for Cyberoam
=14 =4

H:-.-|'|_|_r_'|'|'|:.-,-.'||:x — Internet threats

today are rmianye both in numbser ancd

rangre and are iIncreasingly tarpetin
the individoal wsers.  Also, there
have boen more and more iIns@Eanoes

of internal threats due to the

!:._'I'll:lrll'll!'c -..r' the wier or his
il |.!i|_'I||.|'\ ITELENAL

The I'.||||::_:: codt of bandwidih
allorars SAMB=z 1o offer

access bo all s employees. When

| ncernet

the c:||p|ll-.'1.'4."\- uic network
IndiscrIMmIinate

makes the enterprise

FOSOIRENCES 0
surfimg, it
network vulnerable o Internet
threats leading o entry of spyware,
virus, and worms, Trojans, ctc. that
i Enpnmn'--:_' :;n'.u.-r;'-rl 8 RET |_|F.'I!.
Increasing User Mobilicy
Rising user mobality and end-wser
dievices within enterpnses will drive
the requiremnent for user lden
hazead security. Cyberoam will

lew CTAEE this see Lk anc business

requirement to  drive 105
PCNCIEATEL

Inclia and for 1 b i year ol
I | cusiomers, And,

15 acouired 65
according o Digvijay, many of
them come from the competition

|l'._.I!|"||'| As I|'.|_"l T |i'.:; I|_'|_"'|;'-:|!|'.:_:1

advantage .II'III VAleC |"rll':'l:l'l-I|I!-||I'I

I'_l.|h, oL I T"'l.i 1% !'-q,'!!-\,,".-q,'|| 4] ||.\_'
having a much beteer RO and
TEO, Whien

secunty plattorm of 15 00 50 dsers,

ke .!|'-|_'hr.||‘|-; % his

|:'II_'I |.||'_.L| it If£ @ |'|.|._'J' =AVING 1IN

WAWWNARINDIACUM
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Cyberoam adopts a support
?h'.i-:-m.-rli'n' thar focusses on in-
depth product fraining and
cducation to partners and cnd
CUECHTIETE |::||.I1' Cinig :'|1|_'||.5. 15 0D
ensure that Cyberoam customers
derive maximum advantage from
Cyberoam o meet their corporate
securiey and productiviey needs. We
extersd full SUPpOTT h:.' he:-lpmg thie
CUSIOMET rlgill from f:g.'!:-l.'n.:-.l:lll
installation to the wser-identity
based policy creaton depending on
the business requirernents of the
cnd-users, "

A team of highly skilled and
responsive in-house technical
suppont represeniamves wich a well-
defined support cscalation process
!|1.'|'|'-'- understand the IMpErtance
of support issucs and stancds
behind Cyvberoam, 24x7T online
assistance throogh Wel char, e-mail
o |-|.'|i.'|'|| I SUPPOTE, knowvledine
haze, partner |'||::-rr.1]_ end-ro-end
process automation further enables
us to meet the support need that
ETLELErCS |'-i;..:|'|t"-l level of ewstormer
Cyberoam LUTM wvis

L E T

competitions’ platforms
Cyberoam has a ream of 250
petple 10 India. But the parimners
have added people 1w sell
Cyberoam production, They are
di r:_-:_'ll:. FEpOTIENE G ':.:-Ih'.'rl hiTh.
Cyberoam 1% also ready to
'\-.ll'lr\l-l'\-r! |:-I|‘:|_".' |-;,'|_'||‘.'!-c||| "IRCS, l-|||_||:

from I l'}l-,:'h.'u.ll. addded, “As of

L LT T T T .

bHSINESS

sl RO,

Cvberoam R&:D centre is based
at Ahmedabad. Cybercam invested
to the tune of U551 millien

torwards this

As Elitecore works towards
building capahilities to market a
multi-channel enterprise, we
;||'||:n,:.i|'|||:.;1 Gl partfiers in India
in 300607, We regnfﬂrl:c do the
co-markering activities with
Cyberoam partncrs and we have
allocated MDF for the same.
The promotional events like
H\:l.il_l 'l.l,l
Campaigns, Direce Mailing
Campaigns and participation in
exhibitions are organised on a
regular basis in different regions

Partner Shows,

of the coungey, =

moa we are COMA resdy, but it is
thie service |'\l!- iy .|||;|"\-\. whio will eak E
the first step.”

Finally...

With the growth in the clientebe,
the turnover of LCyberoam has
grosan from half eroce i 2005-06
oy Be |3 crooe thas year, Is nest it a
rremendous jump? Digvijay says,
“This is because of our partners’

COMMiment o our bsiness,”” ®
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